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RespirAl Case Study

Background

RespirAl is transforming chronic respiratory disease management with its Al-powered
home monitoring platform focused initially on COPD. The platform continuously monitors
patients at home using FDA-approved sensors and proprietary algorithms to detect
exacerbations early.

The Challenge
The company wanted to raise funding to advance clinical validation, accelerate
commercialization, and expand partnerships such as Mayo Clinic and Right at Home.

Campaign Overview

RespirAl partnered with TEN Capital to refine their fundraising strategy and connect with
high-quality investors. TEN supported the campaign through intro mailers, weekly deal
features, strategic investor outreach, and multiple event placements.

What TEN Did

TEN Capital provided pitch coaching, valuation guidance, investor targeting, and event
exposure. They delivered multiple advisories, supported follow-up strategy, and facilitated
introductions to qualified investors.
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Key Campaign Metrics

* Introductions to investors: 3

* Dollar value of introductions: $200,000
* Total investors pitched: 20

* Total TEN investors engaged: 4,000+

* Events pitched at: 7

Results

RespirAl received investor engagement, strengthened its pipeline, and gained visibility
through TEN's Life Science Syndicate, Investor Education Series, and live events. The
company secured significant clinical and commercial traction during the campaign,
including awards and expanded partnerships.

Strategic Positioning
The campaign positioned RespirAl for successful progress toward its $5M Series A round,
supporting its commercialization roadmap, clinical expansions, and partnerships.

How TEN helps startups

TEN Capital collaborated with RespirAl to refine their pitch deck, structure their fundraising
campaign, and develop a targeted investor engagement strategy. By leveraging its network
of 25K investors, TEN facilitated strategic introductions to venture capitalists, family offices,

and angel investors.

Additionally, TEN provided valuation guidance, closing strategies, and opportunities to pitch
at online and in-person events, ensuring RespirAl could connect with the right investors
and strengthen their fundraising efforts.

You can see more about TEN Capital at https://tencapital.group/ or email us at
sales@tencapital.group
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